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ENGAGEMENT FEE SCHEDULE

Up to 1/2 day ( to 3 hours max.) . . . . . . . . . . . . . . . . . . . . . . . $7,500.00

Full Day  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $10,000.00

High Performance Coaching for Sales Executives, 

Business owners and Sales Professionals

Starting at $600.00 per month

Additional programs available upon request.

Multiple Engagements

(Incentives and opportunities available upon request)

Sales Consulting and Incentive Program Review

(Available upon request)

Terms:

Deposit: To guarantee a specifi c date on Colleen’s calendar, a 50% deposit with a signed 

contract will be required. The remaining balance is due upon completion of the program.  In 

the event of a cancellation by your organization, 100% of the deposit will be returned if the 

cancellation is made a minimum of 90 days prior to the confi rmed date.

Expenses:  Speaking fees are exclusive of travel, and audio visual. Travel expenses 

include hotel, meals, ground transportation and full coach class airfare. All other 

expenses including additional printed materials approved by the client.  An all-

inclusive travel fee  (Includes air and ground transportation only)  can be charged as a 

$1500 fl at fee (at client request).  Hotel and Meals extra (or on Client Master House Account).

Equipment:  Requirements include a wireless lavaliere microphone, an LCD projector,, screen, 

and other A/V equipment as requested.

Location:  Colleen travels from Ottawa, Ontario Canada

Duplication:  No portion of Colleen’s program may be fi lmed, audio taped 

or electronically reproduced without prior consent.  A separate contract is 

available for these purposes.  


